
6. Be Your Own Toughest Critic


After developing solutions, the next step is ensuring those solutions stand up to 

scrutiny. This guide helps you find any gaps, address potential objections, and 

reinforce your work with clear, confident responses. 


Being your own toughest critic lets you anticipate challenges, refine your approach, 

and present a solution that’s rock-solid and ready for implementation.


This guide walks you through identifying objections, crafting responses, and 

strengthening any weak points. 


By the end, you’ll have a solution that not only feels prepared but is also ready to 

meet real-world challenges head-on.


Step-by-Step Guide


Step 1: List Potential Objections


Thinking critically about possible objections prepares you to address questions 

before they’re asked. This step shows that you’ve thought ahead, considered 

different perspectives, and are ready to engage confidently with decision-makers.


Consider three possible objections that a leader, colleague, or team member might 

raise. Think broadly, including questions about resources, practicality, feasibility, 

and impact.


Guiding Question: What challenges, concerns, or doubts might someone have 

about my plan?
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Tips for Finding Potential Objections:

• Think from Multiple Viewpoints: Put yourself in the shoes of stakeholders. 

What concerns might each one have?


• Consider Practical Concerns: Ask if your plan is realistic in terms of time, 

resources, or personnel.


• Identify Challenges to Feasibility: If parts of the plan require significant 

change or investment, consider that these could be objections.


• Look at Impact on Teams: Consider whether your plan has implications for 

morale, workload, or other team dynamics.


Step 2: Develop Responses to Each Objection


Addressing objections in advance strengthens your work and builds trust. Clear, 

thoughtful responses show decision-makers that you’re prepared, reasonable, and 

thorough.


Write concise responses to each objection, aiming to be direct and confident. Your 

responses should be supported by facts, examples, or logical reasoning.


Guiding Question: How can I address each objection clearly and confidently?

Tips for Crafting Responses:

• Use Evidence When Possible: Cite relevant data, case studies, or previous 

successes to strengthen your argument.


• Acknowledge Valid Points: Sometimes, acknowledging part of an objection 

and explaining how you’ve considered it can make your response stronger.


• Be Clear and Concise: Avoid lengthy responses—get straight to the point 

with clear, precise language.


• Offer Alternative Solutions: If possible, provide a solution to the objection, 

even if it means a slight adjustment to your plan.
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Step 3: Strengthen Any Weak Points


Critically examining your work helps identify areas for improvement. By 

strengthening weak points, you add credibility to your plan and ensure there are no 

overlooked details.


Look back at each objection and response, then identify areas where more data, 

clarity, or support could help. Make these improvements to your plan, adding any 

missing information or refining areas that need extra work.


Guiding Question: What specific improvements will make my work even more 

robust?

Tips for Strengthening Weak Points:

• Check for Supporting Data: Where you’ve made claims, ensure you have 

facts to back them up.


• Add Clarity to Complex Points: If there are parts that may confuse or 

overwhelm decision-makers, break them down or simplify.


• Seek External Validation: Find case studies, expert opinions, or industry 

standards that align with your solution to reinforce credibility.


• Make It Actionable: Consider if your plan has clear, actionable steps. If not, 

add specifics to show exactly how it will work.


Step 4: Summarize Your Defense


Summarizing your solution’s strengths provides a clear, confident message for 

presenting your work. A concise summary helps communicate why your solution is 

not only practical but also resilient and well-considered.


Summarize how your solution addresses the goal, stands up to objections, and is 

ready for implementation. This summary should act as your “elevator pitch”—the 

quick message you’d use to confidently present your solution.
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Guiding Question: How can I summarize my solution’s strengths in a few 

sentences?

Tips for a Strong Defense Summary:

• Focus on Key Points: Highlight the unique strengths of your solution, 

especially those that address the biggest objections.


• Keep It Simple: Avoid too much detail; focus on the core value of your 

solution and how it’s ready for action.


• Sound Confident: Use confident language to show decision-makers that 

your solution is solid, credible, and thoughtfully designed.
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